
RQ-7 and U.S. Army 
Tactical UAS

Requirements, Scenarios and Outlook
February 2010

Executive Summary

Research Note AB085



Market Analysis

Structure and Purpose

This report takes a critical look at U.S. Army Tactical Unmanned Aerial Systems 
through the lens of RQ-7 and a potential larger, rotary-wing UAS to fill the void 
left with the cancellation of the Future Combat Systems Class IV UAS.  

The research presents acquisition scenarios that are likely to occur given high-
operations tempo, criticality of the unmanned tactical ISR mission and an 
assumed ongoing emphasis on irregular warfare/counterinsurgency. The three 
acquisition forecasts range from 2013 to 2025

G2 Solutions initiated this project as a result of multiple, independent and 
unsolicited industry questions pertaining to the future of U.S. Army TUAS.  
Scenarios were built with inputs from U.S. DoD Roadmaps, the 2010 Quadrennial 
Defense Review, stated program acquisition and lifecycle plans as well as 
multiple inputs from industry
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Market Findings
• G2 Solutions believes that within 

this forecast Army will require a 
tactical UAV with payload, range 
and endurance greater than what 
RQ-7 or system enhancements 
will be able to provide.

• Manned and unmanned teaming 
within the Army ISR enterprise is 
essentially a proven commodity 
and capability; what remains at 
issue is the mix and formation of 
forces required to execute the 
Find, Fix and Finish functions.

• Weaponization of tactical UAVs is 
a major cost driver, and one that 
also impacts concepts of 
operation (CONOPS) and 
doctrine.  Is the resultant 
capability worth the cost to 
prosecute time-sensitive targets 
with a minimum of massed 
firepower?

Near Term Outlook
• Operations tempo and an increasing thirst for tactical 

persistent intelligence, surveillance and reconnaissance (ISR) 
are placing tactical unmanned systems at the forefront of 
mission prosecution

• Army’s cancellation of the Future Combat Systems Class IV 
UAS, and resultant increasing importance of the RQ-7 UAS 
place added emphasis on this system

• This report provides three separate acquisition scenarios for 
U.S. Army Tactical Unmanned Aerial Systems.   

Key Figures
• A combination of the two most expansive acquisition scenarios would 

total $2.6 billion in UAS revenues through 2025

• An RQ-7 replacement/recapitalization and an Army rotary-wing UAS Full 

Operational Capability would bring  in excess of 400 UAVs into service 

between  2013 and 2025

• In all scenarios, acquisition will peak in the 2018-2020 timeframe, with 

roughly $1 billion in acquisition revenues.



RQRQ--7/Army TUAS Scenarios: All Scenario 7/Army TUAS Scenarios: All Scenario 

Revenues Over Time (2013Revenues Over Time (2013--2025)2025)

56% 26%

18%

Scenario 1: RQ-7 Recapitalization Scenario 2: RQ-7 Recompete Scenario 3: FCS Class IV Reallocation



Table of Contents (1)Table of Contents (1)

• Title Slide

• Executive Briefing

• Overview and Intent

• Operations Tempo, ISR Challenges Affect UAS 
Performance Demands 

• Background 
• RQ-7: Status and DoD Plans 

• Army FCS Class IV UAV Cancellation Brings Greater 
Emphasis for RQ-7 

• Task Force ODIN Further Validates 
Manned/Unmanned Persistent ISR Approach 

• RQ-7/TUAS Mission Growth

• RQ-7/TUAS Expanding System Demands (1)

• RQ-7/TUAS Expanding System Demands (2)

• RQ-7/TUAS: Next Generation Enhanced 
Capabilities

• RQ-7/TUAS: Next Generation Anticipated 
Attributes

• RQ-7/TUAS: Acquisition Challenges

• RQ-7: Can it Bridge the Gap?

• Title Slide: RQ-7/TUAS Scenarios and Competitors

• RQ-7 Army TUAS Competitive Environment “Radar 
Screen.”

• RQ-7/Army TUAS Scenario Revenues (2013-2025)

• RQ-7/Army TUAS Scenario: RQ-7 Open Recompete plus 
FCS Class IV Replacement (2013-2025)

• RQ-7/Army TUAS Scenarios: All Aircraft Acquisition 
Forecasts (2013-2025) 

• RQ-7/Army TUAS Scenarios: All Scenario Revenues Over 
Time (2013-2025) 

• System Element Definitions

• UAS Mission Evolution (2005-2030) 

• Title Slide: Scenario 1: Sole-sourced recapitalization of 
existing RQ-7 system to extend service life through 2034

• RQ-7/TUAS Scenario 1: Recapitalization of the current 
RQ-7 UAS

• Scenario 1: Total Revenues (2013-2025)

• Scenario 1: Revenues by System Element (2013-2025) 

• Scenario 1: Percentage of Revenues by System Element 
Over Time 

• Title Slide: Scenario 2: RQ-7 Open Competition for Major 
System Element Replacements

• RQ-7/TUAS Scenario 2: Open Competition for Major 
System Element Replacements 

• RQ-7/TUAS Scenario 2: Open Competition for Major 
System Element Replacements - Forecasts 

• Scenario 2: Total Revenues (2013-2025) 

• Scenario 2: Revenues by System Element (2013-2025)

• Scenario 2: Percentage of Revenues by System Element 
Over Time

Copyright Copyright ©©2010 G2 Solutions LLC, all rights reserved. 2010 G2 Solutions LLC, all rights reserved. 

Reproduction in whole or in partReproduction in whole or in part

in any form or medium without express written permission in any form or medium without express written permission 

of G2 Solutions LLC is prohibitedof G2 Solutions LLC is prohibited



Table of Contents (2)Table of Contents (2)

• Title Slide: Scenario 3: FCS Class IV Rotary-Wing 
UAS Replacement/Reallocation

• RQ-7/TUAS Scenario 3: FCS Class IV Rotary-Wing 
UAS Replacement/Reallocation 

• RQ-7/TUAS Scenario 3: FCS Class IV Rotary-Wing 
UAS Replacement/Reallocation (2)

• Scenario 3: Total Revenues (2013-2025)

• Scenario 3: Revenues by System Element (2013-
2025) 

• Scenario 3: Percentage of Revenues by System 
Element Over Time 

• Conclusions Title Slide With Quote

• Conclusions 

Copyright Copyright ©©2010 G2 Solutions LLC, all rights reserved. 2010 G2 Solutions LLC, all rights reserved. 

Reproduction in whole or in partReproduction in whole or in part

in any form or medium without express written permission in any form or medium without express written permission 

of G2 Solutions LLC is prohibitedof G2 Solutions LLC is prohibited



G2 Solutions customers acknowledge that when ordering market information from G2 Solutions, these are for our customers’
internal use and not for general publication or disclosure to third parties. No part of this research service may be given, lent, 
resold, or disclosed to third parties without written permission. Third parties include subsidiary companies, other legal entities, 
customers, suppliers or any other organization or associate of the purchasing company. G2 Solutions shall not be liable for any 
consequential damages suffered by its customers in relation to the subject area of the report or business decisions based on 
the finding of this research.

Further terms apply.  These can be found online at http://g2globalsolutions.com/terms.htm
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